
How To connect with investors and actually get a meeting. 
 
 
Connecting with and securing a meeting with an investor for your RV Park business requires a 
strategic approach and effective networking. Here's a step-by-step guide to help you along the 
way: 
 
Refine your business plan:  
Start by developing a comprehensive business plan for your RV Park. (Pitch Deck) 
Outline your Personal vision, mission, target market, financial projections, marketing strategies,  
competitive analysis, and any unique selling points. 
 A well-crafted business plan demonstrates your professionalism and preparedness. 
 
Research potential investors:  
Get in the room 
Buy your way in 
Earn your way in 
Identify investors who have a track record of investing in the hospitality or real estate sector, as 
they may be more interested in your RV Park business.  
Look for angel investors, venture capitalists, private equity firms, or even crowdfunding 
platforms specializing in real estate ventures. Facebook, Linkedin, Insta. 
Utilize online resources, industry associations, and personal networks to compile a list of 
potential investors. 
 
Leverage your network:  
Tap into your existing network for introductions to potential investors.  
Seek referrals from friends, family, colleagues, industry professionals, or mentors who might 
have connections to investors or could provide valuable advice.  
Personal referrals carry more weight and can help establish trust and credibility. 
 
Attend industry events and conferences:  
Participate in trade shows, conferences, and networking events related to the real estate or 
hospitality industry.  
These events provide excellent opportunities to connect with potential investors, learn about the 
latest industry trends, and gain insights from experienced professionals.  
Prepare an elevator pitch highlighting your RV Park business to capture interest quickly. 
When you meet them do not forget to get their contact info so you can follow up.  
A quick pitch at the event only gets you the contact so you can present the deck or get on a 
zoom to pitch the deal.  
Get a calandly link so people can plan with you. 
 
 
 
 



Reach out directly:  
Once you have identified potential investors, reach out to them directly via email, phone, or 
through their preferred contact method.  
Craft a personalized message that clearly explains why you believe your RV Park business 
aligns with their investment criteria. 
 Be professional, concise, and compelling in your communication. 
 
Follow up persistently:  
Investors are often busy individuals, so it's essential to follow up after your initial contact.  
Send a polite follow-up email or make a phone call to express your continued interest and to 
schedule a meeting.  
Persistence and enthusiasm can demonstrate your commitment and passion for the business. 
 
Secure the meeting:  
If an investor shows interest, work towards securing a meeting.  
Be flexible with your availability and willing to accommodate their schedule.  
Provide any additional information they may request, such as financial statements or a detailed 
business plan. If possible, offer to provide a brief demo or tour of your RV Park to showcase its 
potential. 
 
Nail the meeting:  
Prepare extensively for the meeting to ensure you make a strong impression.  
Anticipate potential questions or concerns and have well-reasoned responses.  
Demonstrate your expertise, passion, and thorough understanding of the market and industry. 
Be open to feedback and receptive to any suggestions or concerns raised by the investor. 
 
Remember, securing investment for your RV Park business may take time and perseverance. 
Be patient, refine your pitch based on feedback, and keep networking to increase your chances 
of finding the right investor who shares your vision. 
 


