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In a fund, "GP" stands for General Partner, which refers to the individuals or entities responsible
for managing the fund's investments and operations. The General Partner is typically the entity
that sponsors the fund and raises capital from Limited Partners (LPs) who invest in the fund.
The General Partner plays a key role in the fund's decision-making and management. The three
main positions within a fund's General Partner that play distinct roles in the fund's success.

| call: the Money Raiser, the Deal Maker, and the Administrator.

Money Raiser: The Money Raiser, also known as the Fundraiser or Investor Relations Manager,
is the charismatic and persuasive face of the fund. They are adept at building and maintaining
strong relationships with potential and existing Limited Partners (LPs). This individual possesses
excellent communication skills and a deep understanding of the fund's investment strategy and
objectives.

Personality Traits: The Money Raiser is outgoing, personable, and highly skilled in networking.
They have a knack for conveying complex investment concepts in a clear and compelling
manner. Their ability to instill confidence and trust in potential investors is crucial in attracting
capital to the fund.

Examples of Titles: Fundraiser, Investor Relations Manager, Capital Raiser, Business
Development Associate.

Deal Maker: The Deal Maker, also referred to as the Investment Analyst or Portfolio Manager, is
the analytical and detail-oriented member of the team. This person is responsible for sourcing
and evaluating potential investment opportunities that align with the fund's strategy. They
conduct thorough due diligence on target companies or assets, analyzing financial statements,
market trends, and competitive landscapes.

Personality Traits: The Deal Maker is highly analytical, data-driven, and possesses strong
financial modeling skills. They are strategic thinkers with a keen eye for spotting lucrative
investment opportunities. This individual is also comfortable with taking calculated risks and has
the ability to negotiate and structure deals effectively.

Examples of Titles: Investment Analyst, Portfolio Manager, Deal Sourcing Specialist, Investment
Associate.

Administrator: The Administrator, also known as the Operations Manager or Fund Operations
Specialist, is the backbone of the fund's internal workings. This role handles various operational
and administrative tasks to ensure the fund's smooth day-to-day functioning. They oversee
finance, accounting, legal compliance, investor communications, and administrative support.



Personality Traits: The Administrator is organized, detail-oriented, and possesses a strong
sense of responsibility. They are skilled at multitasking and have a thorough understanding of
regulatory requirements and compliance issues. This individual ensures that the fund adheres to
all legal and financial obligations.

Examples of Titles: Operations Manager, Fund Operations Specialist, Compliance Officer, Fund
Accountant.

The General Partner, represented by these three positions, collaborates to drive the fund's
success. The Money Raiser secures the necessary capital, the Deal Maker identifies lucrative
investment opportunities, and the Administrator ensures the fund operates efficiently and
compliantly. Each position plays a critical role in achieving the fund's objectives and generating
favorable returns for both the investors and the fund itself.



